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Title of each class Name of each exchange on which registered
Common Stock, $2 par value New York Stock Exchange
Preferred Stock Purchase Rights New York Stock Exchange
6.35% Senior Notes due 2016 Not Listed

Securities registered pursuant to Section 12(g) of the Act: None

Indicate by check mark if the registrant is a well-known seasoned issuer (as defined in Rule 405 of the Securities Act). Yes x No ~
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 12(d) of the Act. Yes © No x

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days. Yes x No ~

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be
contained, to the best of registrant s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form
10-K or any amendment to this Form 10-K. ~

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, or a non-accelerated filer. See definition of
accelerated filer and large accelerated filer in Rule 12b-2 of the Exchange Act.

Large accelerated filer x Accelerated filer ~ Non-accelerated filer ~
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes © No x

The aggregate market value of Common Stock held by non-affiliates (based upon the closing sales price) was approximately $1,148,099,267 as
of June 30, 2006.

The number of shares of the Company s common stock outstanding as of February 21, 2007 was 40,287,538 shares.
Documents Incorporated by Reference

The proxy statement for the annual meeting of shareholders on April 27, 2007, is incorporated by reference for Part II1.
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Part1
Item 1. Business
The Company

Owens & Minor, Inc. and subsidiaries (Owens & Minor, O&M or the company) is the nation s leading distributor of medical and surgical
supplies to the acute-care market, a healthcare supply-chain management company, and a national direct-to-consumer supplier of testing and
monitoring supplies for diabetics. In its acute-care supply distribution business, the company distributes 180,000 finished medical and surgical
products produced by over 1,200 suppliers to approximately 4,000 healthcare provider customers from 50 distribution centers nationwide. The
company s primary distribution customers are acute-care hospitals and integrated healthcare networks (IHNs), which account for more than 90%
of O&M s revenue. Many of these hospital customers are represented by national healthcare networks (Networks) or group purchasing
organizations (GPOs) that negotiate discounted pricing with suppliers and contract for distribution services with the company. Other customers
include the federal government, for which Owens & Minor serves as a prime vendor for medical and surgical supply distribution services for the
U.S. Department of Defense. On a more limited basis, the company serves alternate care providers including clinics, home healthcare
organizations, nursing homes, physicians offices, rehabilitation facilities and surgery centers. The company typically provides its distribution
services under contractual arrangements with terms ranging from three to five years. Most of O&M s sales consist of consumable goods such as
disposable gloves, dressings, endoscopic products, intravenous products, needles and syringes, sterile procedure trays, surgical products and
gowns, urological products and wound closure products.

In 2002, the company expanded its supply-chain management services to acute-care customers with services, such as data accumulation and
analysis, clinical inventory management assistance, supply-chain improvement techniques, supply-chain consulting, and outsourcing services.

In 2005, the company entered the direct-to-consumer (DTC) supply distribution market with the acquisition of Access Diabetic Supply, LLC.
The DTC business currently serves approximately 170,000 individual mail-order customers nationwide with diabetes testing supplies, primarily
blood glucose monitors and test strips, along with products for certain other chronic diseases.

Founded in 1882 and incorporated in 1926 in Richmond, Virginia, as a wholesale drug company, the company sold the wholesale drug division
in 1992 to concentrate on medical and surgical supply distribution. Since then, O&M has significantly expanded and strengthened its national
presence through internal growth and acquisitions, including the September 30, 2006, acquisition of certain assets of the acute-care medical and
surgical supply distribution business of McKesson Medical-Surgical Inc., a business unit of McKesson Corporation. Additional information on
the acquisition and the company s other acquisition activity is included in Note 2 of the consolidated financial statements.

The Acute-Care Supply Distribution Industry

Distributors of medical and surgical supplies provide a wide variety of products and services to healthcare providers, including hospitals and
hospital-based systems, IHNs and alternate care providers. The company contracts with these providers directly under terms set by Networks
and GPOs. The medical/surgical supply distribution industry continues to grow as the aging population in the U.S. requires greater healthcare
services and as emerging medical technology leads to the development of new products and procedures. Over the years, healthcare providers
have adapted their health systems to meet the evolving needs of the markets they serve. In order to manage supply procurement and distribution
challenges, these providers have increasingly forged strategic relationships with national medical and surgical supply distributors. The traditional
role of distributors in warehousing and delivering medical and surgical supplies to customers continues to evolve into the role of assisting
customers in efficiently managing the entire supply chain.

Consolidation trends in the overall healthcare market have led to the creation of larger and more sophisticated healthcare providers, which
increasingly seek methods to lower the total cost of delivering
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healthcare services. These healthcare providers face a variety of financial challenges, including the cost of purchasing, receiving, storing and
tracking medical and surgical supplies. The competitive nature of the medical/surgical supply distribution industry mitigates distributors ability
to influence pricing, keeping profit margins relatively modest. However, distributors have opportunities to help reduce healthcare providers costs
by offering services designed to streamline the supply chain through activity-based pricing, consulting and outsourcing services. These trends
have driven significant consolidation within the medical/surgical supply distribution industry due to the competitive advantages enjoyed by

larger distributors, which include, among other things, the ability to serve nationwide customers, buy inventory in large volume, and develop
technology platforms and decision support systems.

The Acute-Care Supply Distribution Business

Through its healthcare provider distribution business, the company purchases a high volume of medical and surgical products from suppliers,
stores these items at its distribution centers, and provides delivery services to its customers. The company has 50 distribution centers, including
certain facilities related to the acquisition of the acute-care distribution business of McKesson Medical-Surgical Inc., located throughout the
continental United States and one warehousing arrangement in Hawaii. These distribution centers generally serve hospitals and other customers
within a 200-mile radius, delivering most customer orders with a fleet of leased trucks. Almost all of O&M s delivery personnel are employees of
the company, providing more effective control of customer service. Contract carriers and parcel services are also used in situations where more
cost-effective. The company customizes its product pallets and truckloads according to the customers needs, thus enabling increased efficiency
in receiving and storing the product. Sales, logistics, credit management and operations teammates are also located at each distribution center to
manage service to healthcare provider customers.

O&M strives to make the supply chain more efficient through the use of advanced warehousing, delivery and purchasing techniques, enabling
customers to order and receive products using just-in-time and stockless services. A key component of this strategy is a significant investment in
information technology infrastructure and services, which include automated warehousing technology and OMDirectS™, an Internet-based
product catalog and direct ordering system that facilitates communication with customers and suppliers. O&M also uses its technology and

logistics experience to provide supply-chain management consulting, outsourcing and logistics services through its OMSolutions M professional
services unit.

Products & Services

The distribution of medical and surgical supplies to healthcare providers, including MediChoice®, O&M s private label product line, accounts for
over 95% of the company s revenues.

The company also offers its customers a number of complementary services, including inventory management solutions, such as PANDAC® and
SurgiTrack®; information technology solutions, such as WISDOMS™, WISDOM?>M, WISDOM Gold®M, QSight and Cyrus; and medical
supply-chain management consulting, materials management outsourcing and resource management. These services are described in more detail
below:

OMSolutions*™ provides medical supply-chain management consulting, materials management outsourcing and resource management
to enable healthcare providers to operate more efficiently and cost-effectively. For example, OMSolutions’™ provides
clinician-consultants who work one-on-one with hospital staff to standardize and efficiently utilize products, processes and
technologies. Other examples of OMSolutions®M, services are receiving and storeroom redesign, conducting physical inventories, and
reconfiguration of periodic automatic replenishment systems.

PANDAC® is O&M s operating room-focused inventory management program that helps healthcare providers reduce and
control suture and endo-mechanical inventory. Detailed analysis and ongoing reporting decreases redundancy, eliminates
obsolescence, and increases inventory turns, which in turn reduces investment in these high-cost supplies.
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SurgiTrack® is O&M s integrated procedure management program that includes the assembly and delivery, in procedure-based totes,
of supplies needed for surgical procedures. Through in-depth assessment, O&M provides customers with information they can use to
standardize products, reduce inventory and streamline workflow.

WISDOM®M and WISDOM?M are O&M s Internet-based decision support tools that connect healthcare provider customers, suppliers
and GPOs to the company s extensive data warehouse of purchasing and product-related information. WISDOMM offers online
reporting that supports business decision-making about product standardization, contract utilization and supplier consolidation. In
addition, WISDOM?M provides healthcare customers access to purchasing, receipt, and inventory movement data related to supplies
from all medical/surgical manufacturers and suppliers in their own materials management information systems. WISDOM?M
translates disparate data across a healthcare system into actionable intelligence the customer can apply to business decisions about
product standardization, order optimization, contract utilization and other supply-chain improvement initiatives.

WISDOM Gold™ is O&M s on-demand spending management solution that enables customers to gain deeper understanding and
control over their supply procurement and contracting efforts. WISDOM GoldSM consists of three components: WISDOM?>M; a
standard product master file ( Gold file) that includes industry standard information, including catalog numbers, names and product
codes; and an Internet-based contract management system that digitizes local and GPO contracts, maintains contract details in a
central database, and synchronizes customers item files to their contract portfolios.

QSight is O&M s Internet-based clinical inventory management tool that enables healthcare providers to accurately track and manage
physician-specific inventories, medical/surgical inventories, and clinical assets in clinical specialty departments, such as cardiac
catheterization labs, radiology and operating rooms.

Cyrus is a tracking system that uses barcode technology to track all types of implants in a healthcare setting, enabling customers to
comply with regulatory requirements, avoid costly expirations, and respond quickly to recalls.
Customers

The company currently provides its core distribution, consulting and outsourcing services to approximately 4,000 healthcare providers, including
hospitals, IHNs, the federal government and alternate care providers, contracting with them directly and through Networks and GPOs. The
company also provides logistics services to manufacturers of medical and surgical products.

Networks and GPOs

Networks and GPOs are entities that act on behalf of a group of healthcare providers to obtain better pricing and other benefits than may be
available to individual providers. Hospitals, physicians and other types of healthcare providers have joined Networks and GPOs to take
advantage of improved economies of scale and to obtain services from medical and surgical supply distributors ranging from discounted product
pricing to logistical and clinical support. Networks and GPOs negotiate directly with medical and surgical product suppliers and distributors on
behalf of their members, establishing exclusive or multi-supplier relationships; however, Networks and GPOs cannot ensure that members will
purchase their supplies from a given distributor. O&M is a distributor for Novation, which represents the purchasing interests of more than 2,500
healthcare organizations. In 2006, the company executed a new five-year agreement with Novation. Sales to Novation members represented
approximately 43% of the company s revenue in 2006. The company is also a distributor for Broadlane, a GPO providing national contracting for
more than 915 acute-care hospitals and more than 2,600 sub-acute-care facilities, including Tenet Healthcare Corporation, one of the largest
for-profit hospital chains in the nation. Also in 2006, the company executed a new five-year agreement with Broadlane; this agreement is
effective February 2007. Sales to Broadlane members represented approximately 12% of O&M s revenue in
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2006. In 2005, the company entered into a distribution agreement with Premier, a strategic alliance representing more than 1,500 hospitals.
Premier provides resources to support healthcare services, including group purchasing activities. Sales to Premier members represented
approximately 15% of O&M s revenue in 2006.

IHNs

Integrated Healthcare Networks (IHNs) are typically networks of different types of healthcare providers that seek to offer a broad spectrum of
healthcare services and comprehensive geographic coverage to a particular market. IHNs are significant in the acute-care market because of their
expanding role in healthcare delivery and cost containment and their reliance upon the hospital as a key component of their organizations.
Individual healthcare providers within a multiple-entity IHN may be able to contract individually for distribution services; however, the
providers shared economic interests create strong incentives for participation in distribution contracts established at the network level. Because
IHNs frequently rely on cost containment as a competitive advantage, I[HNs have become an important source of demand for O&M s enhanced
inventory management and other value-added services.

Individual Providers

In addition to contracting with healthcare providers at the IHN level and through Networks and GPOs, O&M contracts directly with individual
healthcare providers.

Sales and Marketing

O&M s healthcare provider sales and marketing function is organized to support its field sales teams throughout the United States. Based at each
of the company s distribution centers nationwide, these local sales teams are positioned to respond to customer needs quickly and efficiently.
National account directors work closely with Networks and GPOs to meet their needs and coordinate activities with individual members. The
company also has an enterprise sales team that operates centrally and coordinates all the company s service offerings for customers of a certain
size. The company s integrated sales and marketing strategy offers customers value-added services in logistics, information management, asset
management and product mix management. O&M provides special training and support tools to its sales team to help promote these programs
and services.

Pricing

Industry practice is for healthcare providers, their Networks or GPOs to negotiate product pricing directly with suppliers and then negotiate
distribution pricing terms with distributors.

The majority of O&M s distribution arrangements compensate the company on a cost-plus percentage basis under which a negotiated
fixed-percentage distribution fee is added to the product cost agreed to by the customer and the supplier. The determination of this percentage
distribution fee is typically based on purchase volume, as well as other factors, and usually remains constant for the life of the contract. In many
cases, distribution contracts in the medical/surgical supply industry specify a minimum volume of product to be purchased and are terminable by
the customer upon notice.

In some cases, the company may offer pricing that varies during the life of the contract, depending upon purchase volume and, as a result, the
negotiated fixed-percentage distribution fee may increase or decrease. Under these contracts, customers distribution fees may be reset after a
measurement period to either more or less favorable pricing based on significant changes in purchase volume. If a customer s distribution fee
percentage is adjusted, the modified percentage distribution fee applies only to a customer s purchases made following the change. Because
customer sales volumes typically change gradually, changes in distribution fee percentages for individual customers under this type of
arrangement have an insignificant effect on total company results.

Pricing under O&M s CostTrac®! activity-based pricing model differs from pricing under a traditional cost-plus model. With CostTrackS™, the
pricing of services provided to customers is based on the type and level of services chosen, as compared to a traditional cost-plus pricing model.
As a result, this pricing model more
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accurately aligns distribution fees charged with the costs of the individual services provided. In 2006, 35% of the company s revenue was
generated from customers using CostTrackS™ pricing; this percentage declined from 2005 primarily due to the acquisition of the acute-care
distribution business of McKesson Medical-Surgical Inc.

O&M also has arrangements under which incremental fees are charged for enhanced inventory management services, such as more frequent
deliveries and distribution of products in small units of measure. Pricing for consulting and outsourcing services is generally based on the level
of service provided.

Suppliers

O&M believes that its size, strength and long-standing relationships enable it to obtain attractive terms from suppliers, including discounts for
prompt payment and performance-based incentives. The company has well-established relationships with virtually all major suppliers of medical
and surgical supplies. The company works with its largest suppliers to create operating efficiencies in the supply chain through a number of
programs which drive product standardization and consolidation for the company and its healthcare customers. By increasing the volume of
purchases from the company s most efficient suppliers, the company provides operational benefits and cost savings throughout the supply chain.

In 2006, sales of products of Tyco Healthcare and Johnson & Johnson Health Care Systems, Inc. accounted for approximately 13% and 11% of
the company s revenue.

Information Technology

To support its strategic efforts, the company has implemented information systems to manage all aspects of operations, including order
fulfillment, warehouse and inventory management, asset management and electronic commerce. O&M believes its investment in and use of
technology in the management of its operations provides the company with a significant competitive advantage.

In 2006, O&M amended its agreement with Perot Systems Corporation to expand the outsourcing of its information technology operations and
extend the agreement through 2014. This agreement includes the management and operation of information technology and infrastructure, as

well as application support, development and enhancement services. The new agreement provides for a major enterprise systems migration
project that will improve O&M s flexibility in serving customers and will significantly expand capacity for business growth. This new agreement
extended a relationship that began in 1998.

The company s technology strategy and expenditures focus on electronic commerce, data warehousing, decision support, supply-chain
management, warehousing management, and sales and marketing programs, as well as significant enhancements to technology infrastructure.
Owens & Minor is an industry leader in the use of state-of-the-art electronic commerce technology to conduct business transactions with
customers, suppliers and other trading partners. These capabilities in technology are built upon the foundation of the award-winning
OMDirect’M Internet Order Fulfillment system, and the WISDOMSM Knowledge Management and Decision Support system.

Asset Management

In the medical/surgical supply distribution industry, a significant investment in inventory and accounts receivable is required to meet the rapid
delivery requirements of customers and provide high-quality service. As a result, efficient asset management is essential to the company s
profitability. O&M is highly focused on effective control of inventory and accounts receivable, and draws on technology to achieve this goal.

Inventory

The significant and ongoing emphasis on cost control in the healthcare industry puts pressure on suppliers, distributors and healthcare providers
to manage their inventory more efficiently. O&M s response to these ongoing challenges has been to develop inventory management capabilities
based upon proven planning
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techniques; to utilize a highly flexible client/server warehouse management system; to standardize product whenever possible; and to collaborate
with supply-chain partners on inventory productivity initiatives, including vendor-managed inventory, freight optimization and lead-time
reductions.

Accounts Receivable

The company believes its credit practices are consistent with those of other acute-care medical and surgical supply distributors. O&M actively
manages its accounts receivable to minimize credit risk.

Competition

The acute-care medical/surgical supply distribution industry in the United States is highly competitive. Until September 30, 2006, the sector
consisted of three major nationwide distributors: O&M, Cardinal Health and McKesson Medical-Surgical Solutions, a business unit of
McKesson Corporation. Effective September 30, 2006, O&M acquired the acute-care distribution business of McKesson Medical-Surgical
Solutions. The company also competes with a smaller national distributor of medical and surgical supplies, Medline, Inc., and a number of
regional and local distributors.

Competitive factors within the medical/surgical supply distribution industry include total delivered product cost, product availability, the ability
to fill and invoice orders accurately, delivery time, services provided, inventory management, information technology, electronic commerce
capabilities, and the ability to meet customer-specific requirements. O&M believes its emphasis on technology, combined with a
customer-focused approach to distribution and value-added services, enables it to compete effectively with both larger and smaller distributors.

Direct-to-Consumer Supply Distribution Business

In 2005, O&M entered the DTC distribution business with its acquisition of Access Diabetic Supply, LLC (Access), a Florida-based DTC
distributor of diabetic supplies and products for certain other chronic diseases. The DTC business primarily markets blood glucose monitoring
devices, test strips and other ancillary products used by diabetics for self-testing, primarily through direct-response advertising using a variety of
media. The DTC business ships its products directly to approximately 170,000 customers homes throughout the United States by mail or parcel
service and also manages the documentation and insurance-claims filing process for its customers, collecting most of its revenue directly from
Medicare or private insurance providers and billing the customer for any remainder. As a result, pricing is almost wholly dependent upon the
reimbursement rates set by Medicare and private insurers. The DTC business does not manufacture products, but purchases its products from a
number of suppliers.

Since the acquisition of Access in early 2005, the DTC business has more than tripled its customer base through organic growth and

acquisitions. According to statistics from the Centers for Disease Control in the 2005 National Diabetes Fact Sheet, nearly 21 million people in
the United States have diabetes, an increase of 14% since 2002. The mail-order distribution of diabetic testing supplies is a fast-growing market
that is experiencing rapid consolidation. The company s largest competitor in mail-order distribution is the Diabetes business unit of Polymedica
Corporation. The mail-order distribution industry, as a whole, competes with retail pharmacies, which are the most common distributors of
diabetic supplies.

Other Matters
Regulation

The medical/surgical supply distribution industry is subject to regulation by federal, state and local government agencies. Each of O&M s
distribution centers is licensed to distribute medical and surgical supplies as well as certain pharmaceutical and related products. The company
must comply with regulations, including operating and security standards for each of its distribution centers, of the Food and Drug
Administration, the Occupational Safety and Health Administration, state boards of pharmacy, or similar state licensing and
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regulatory agencies. In addition, the DTC business must also comply with Medicare regulations regarding billing practices. O&M believes it is
in material compliance with all statutes and regulations applicable to distributors of medical and surgical supply products and pharmaceutical
and related products, including the Healthcare Insurance Portability and Accountability Act of 1996 (HIPAA), Medicare, Medicaid, as well as
applicable general employment and employee health and safety laws and regulations.

Employees

At the end of 2006, the company had approximately 4,600 full-time and part-time teammates. O&M believes that ongoing teammate training is
critical to performance, using Owens & Minor University, an in-house training program, to offer classes in leadership, management
development, finance, operations and sales. Management believes that relations with teammates are good.

Available Information

The company makes its Forms 10-K, Forms 10-Q and Forms 8-K (and all amendments to these reports) available free of charge through the SEC
Filings link on the company s Web site located at www.owens-minor.com as soon as reasonably practicable after they are filed with or furnished
to the SEC. Information included on the company s Web site is not incorporated by reference into this Annual Report on Form 10-K.

Additionally, the company has adopted a written Code of Honor that applies to all of the company s directors, officers and teammates, including
its principal executive officer and senior financial officers. This Code of Honor (including any amendment to or waiver from a provision thereof)
and the company s Corporate Governance Guidelines are available on the company s Web site at www.owens-minor.com.

Item 1A. Certain Risk Factors

Set forth below are certain risk factors that the company believes could affect its business and prospects. These risk factors are in addition to
those mentioned in other parts of this report.

Competition

The medical/surgical supply distribution industry in the United States is highly competitive. The company competes with another major national
distributor, a smaller nationwide distributor, and a number of regional and local distributors. These competitors could have greater financial and
other resources than O&M and may be vertically integrated, which may give them an advantage with respect to providing lower total delivered
product price. Competitive factors within the medical/surgical supply distribution industry include total delivered product cost, product
availability, the ability to fill and invoice orders accurately, delivery time, services provided, inventory management, information technology,
electronic commerce capabilities, and the ability to meet special requirements of customers. The company s success is dependent on its ability to
compete on the above factors and to continually bring greater value to customers at a lower cost. These competitive pressures have had and may
continue to have an adverse effect on the company s results of operations.

Dependence on Significant Customers

In 2006, the company s top ten customers represented approximately 20% of its revenue. In addition, in 2006, 70% of the company s revenue was
from sales to member hospitals under contract with its three largest GPOs: Novation, Broadlane and Premier. The company could lose a

significant customer or GPO relationship if an existing contract expires without being replaced or is terminated by the customer or GPO prior to

its expiration (if permitted by the applicable contract). Although the termination of the company s relationship with a given GPO would not
necessarily result in the loss of all of the member hospitals as customers, any such termination of a GPO relationship or a significant individual
customer relationship could have a material adverse effect on the company s results of operations.
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The company distributes approximately 180,000 products from over 1,200 suppliers and is dependent on these suppliers for the supply of
products. In 2006, sales of products of the company s ten largest suppliers accounted for approximately 56% of revenue. The company relies on
suppliers to provide agreeable purchasing and delivery terms and sales performance incentives. The company s ability to sustain adequate gross
margins has been, and will continue to be, partially dependent upon its ability to obtain favorable terms and incentives from suppliers, as well as
suppliers continuing use of third-party distributors to sell and deliver their products. A change in terms by a significant supplier, or the decision
of such a supplier to distribute its products directly to hospitals rather than through third-party distributors, could have an adverse effect on the
company s results of operations.

Bankruptcy, Insolvency or other Credit Failure of a Significant Customer

The company provides credit, in the normal course of business, to its customers. The company performs ongoing credit evaluations of its
customers and maintains reserves for credit losses. The bankruptcy, insolvency or other credit failure of any customer at a time when the
customer has a substantial accounts payable balance due to the company could have an adverse effect on the company s results of operations.

Changes in the Healthcare Environment

O&M, its customers and its suppliers are subject to extensive federal and state regulations relating to healthcare as well as the policies and
practices of the private healthcare insurance industry. In recent years, there have been a number of government and private initiatives to reduce
healthcare costs and government spending. These changes have included an increased reliance on managed care; cuts in Medicare funding;
consolidation of competitors, suppliers and customers; and the development of larger, more sophisticated purchasing groups. The company
expects the healthcare industry to continue to change significantly and these potential changes, such as reduction in government support of
healthcare services, adverse changes in legislation or regulations and reductions in healthcare reimbursement practices, could have an adverse
effect on the company s results of operations.

Margin Initiatives

Competitive pricing pressure has been a significant factor in recent years and management expects this trend to continue. In addition, suppliers
continue to seek more restrictive agreements with distributors, resulting in lower product margins and reduced profitability. The company is
working to counteract the effects of these trends through several margin initiatives, including consulting and outsourcing services, through the
OMSolutions®™ business unit, and MediChoice®, the company s private label brand of select medical/surgical products. In addition, the company
offers customers a wide range of value-added services, including PANDAC®, Wisdom GoldSM, QSight and others, all of which yield higher
margins for the company. The company also works with suppliers on programs to enhance gross margin. The DTC supply distribution business
has gross margins that are substantially higher as a percent of revenue than the company s healthcare provider supply distribution business;
however, the gross margins on these product sales could be adversely affected by laws and regulations reducing reimbursement rates applicable
for these products and treatments, or changing the methodology by which reimbursement levels are determined, particularly as it relates to
Medicare reimbursement policies and procedures. If one or more of these margin initiatives fails to produce anticipated results and meet the
program objectives, the company s results of operations could be adversely affected.

Reliance on Information Systems and Technological Advancement

The company relies on information systems in its business to receive, process, analyze and manage data in distributing thousands of inventory
items to customers from numerous distribution centers across the country. These systems are also relied on for billings and collections from
customers, as well as the purchase of and payment for inventory from hundreds of suppliers. The company s business and results of operations
may be
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adversely affected if these systems are interrupted or damaged by unforeseen events or if they fail for any extended period of time. In addition,

the success of the company s long-term growth strategy is dependent upon its ability to continually monitor and upgrade its information systems
to provide better service to customers. A third-party service provider, Perot Systems Corporation, is responsible for managing a significant

portion of the company s information systems, including key operational and financial systems. The company s business and results of operations
may be adversely affected if the third-party service provider does not perform satisfactorily.

Internal Controls

Pursuant to Section 404 of the Sarbanes-Oxley Act, management will be required to deliver a report in the company s Annual Report on Form
10-K for the fiscal year ending December 31, 2007, similar to the one delivered herein, that assesses the effectiveness of the company s internal
control over financial reporting. The company also is required to deliver an audit report of its independent registered public accounting firm on
management s assessment of, and operating effectiveness of, internal controls. The company has undertaken substantial efforts to assess, enhance
and document its internal control systems, financial processes and information systems and will continue to do so in the future to prepare for the
required annual evaluation process. Although the company believes it has adequate internal controls and will meet its obligations, there can be

no assurance that it will be able to complete the work necessary for management to issue its report in a timely manner or that management or the
company s independent registered public accounting firm will conclude that the company s internal controls are effective.

Item 1B. Unresolved Staff Comments
None.
Item 2. Properties

In February 2006, O&M relocated its corporate headquarters, previously located in Henrico County, Virginia, to a newly-constructed office
building owned by the company, located in Mechanicsville, Virginia, a suburb of Richmond, Virginia. The company leases offices and
warehouses from unaffiliated third parties for its 50 distribution centers across the United States; offices and shipping facilities for its DTC
distribution business in southern Florida and in Michigan; and small offices for sales and consulting personnel across the United States. In
addition, the company has a warehousing arrangement in Honolulu, Hawaii, with an unaffiliated third party, and leases space on a temporary
basis from time to time to meet its inventory storage needs. In the normal course of business, the company regularly assesses its business needs
and makes changes to the capacity and location of its distribution centers. The company believes that its facilities are adequate to carry on its
business as currently conducted. A number of leases are scheduled to terminate within the next several years. The company believes that, if
necessary, it could find facilities to replace these leased premises without suffering a material adverse effect on its business.

Item 3. Legal Proceedings

In September 2004, the company received a notice from the Internal Revenue Service (IRS) proposing to disallow, effective for the 2001 tax
year and all subsequent years, certain reductions in the company s tax-basis last-in, first-out (LIFO) inventory valuation. The proposed
adjustment involves the timing of deductions. Management believes that its tax-basis method of LIFO inventory valuation is consistent with a
ruling received by the company on this matter from the IRS and is appropriate under the tax law. The company filed an appeal with the IRS in
December 2004 and plans to contest the proposed adjustment pursuant to all applicable administrative and legal procedures. If the company
were unsuccessful, the adjustment would be effective for the 2001 tax year and all subsequent years, and the company would have to pay a
deficiency of approximately $71.5 million in federal, state, and local taxes for tax years through 2006 on which deferred taxes have been
provided, as well as interest, calculated at statutory rates, of approximately $9.5 million as of December 31, 2006, net of any tax benefits, for
which no reserve has been established. No penalties have been proposed. The payment of the deficiency and interest would adversely affect
operating cash flow for the full amount of the payment, while the
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company s net income and earnings per share would be reduced by the amount of any liability for interest, net of tax. The ultimate resolution of
this matter may take several years and a determination adverse to the company could have a material effect on the company s cash flows and
results of operations.

In addition to the foregoing matter, the company is subject to various other legal actions that are ordinary and incidental to its business,
including contract disputes, employment, workers compensation, product liability, regulatory and other matters. The company establishes
reserves from time to time based upon periodic assessment of the potential outcomes of pending matters. In addition, the company believes that
any potential liability arising from employment, product liability, workers compensation and other personal injury litigation matters would be
adequately covered by the company s insurance coverage, subject to policy limits, applicable deductibles and insurer solvency. While the
outcome of legal actions cannot be predicted with certainty, the company believes, based on current knowledge and the advice of counsel, that
the outcome of these currently pending other matters, individually or in the aggregate, will not have a material adverse effect on the company s
financial condition or results of operations.

Item 4. Submission of Matters to a Vote of Security Holders

During the fourth quarter of 2006, no matters were submitted to a vote of security holders.
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Item 5. Market for Registrant s Common Equity and Related Stockholder Matters

Owens & Minor, Inc. s common stock trades on the New York Stock Exchange under the symbol OMI. As of February 16, 2006, there were
approximately 6,200 common shareholders of record. The company believes there are an estimated additional 18,000 beneficial holders of its
common stock. See Quarterly Financial Information under Item 15 for high and low closing sales prices of the company s common stock.

The following performance graph compares the performance of the company s common stock to the S&P 500 Index and an Industry Peer Group
(which includes the company and the companies listed below) for the last five years.

5-Year Total Shareholder Return

This graph assumes that the value of the investment in the common stock and each index was $100 on December 31, 2001, and that all dividends
were reinvested.

(Data provided by Standard & Poor s)

Base Period

12/2001 12/2002  12/2003  12/2004  12/2005  12/2006

Owens & Minor, Inc. 100 90.37 12258 160.27 159.46 184.63
S&P 500 COM 100 7790 10025 111.15 116.61 135.03

Industry Peer Index (1) 100 87.62 96.30 94.85 12434 123.94

(1) The Industry Peer Group selected for purposes of the performance graph consists of companies engaged in the business of healthcare
product distribution and includes Owens & Minor, Inc., AmerisourceBergen Corporation, Cardinal Health, Inc., Henry Schein Inc.,
McKesson Corporation and PSS World Medical, Inc.
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Item 6. Selected Financial Data

(in thousands, except ratios and per share data)

2006 2005 2004 2003 2002
Summary of Operations:
Revenue) $ 5,533,736 $4,822,414 $4,525,105 $ 4,244,067 $ 3,959,781
Net income@® $ 48,752 $ 64,420 $ 60,500 $ 53,641 $ 47,267
Per Common Share:
Net income basi®® $ 1.22 $ 1.63 $ 1.55 $ 1.52 $ 1.40
Net income diluted® $ 1.20 $ 1.61 $ 1.53 $ 1.42 $ 1.27
Average number of shares outstanding basic 39,860 39,520 39,039 35,204 33,799
Average number of shares
outstanding diluted 40,467 40,056 39,668 39,333 40,698
Cash dividends $ 0.60 $ 0.52 $ 0.44 $ 0.35 $ 0.31
Stock price at year end $ 31.27 $ 27.53 $ 28.17 $ 21.91 $ 16.42
Book value at year end $ 13.60 $ 12.84 $ 11.65 $ 10.53 $ 7.96
Summary of Financial Position:
Working capital $ 596,267 $ 405,684 $ 433,945 $ 385,743 $ 385,023
Total assets $ 1,685,750 $ 1,239,850 $1,131,833 $ 1,045,748 $ 1,009,477
Long-term debt $ 433,133 $ 204,418 $ 207,476 $ 209,499 $ 240,185
Mandatorily redeemable preferred securities $ $ $ $ $ 125,150
Shareholders equity $ 547,454 $ 511,998 $ 460,256 $ 410,355 $ 271,437
Selected Ratios:
Gross margin as a percent of revenue 10.8% 10.7% 10.2% 10.3% 10.5%
Operating earnings as a percent of revenue® 1.9% 2.4% 2.4% 2.5% 2.6%
Average inventory turnover 8.9 9.8 9.9 10.3 9.6
Current ratio 1.9 1.8 2.0 2.0 2.1

(1 In 2006, revenue included $282 million resulting from the acquired acute-care medical and surgical supply business of McKesson
Medical-Surgical Inc., a business unit of McKesson Corporation (McKesson acquisition).

2 In 2006, net income included $9.3 million, or $5.7 million net of tax, of charges related to the increase in the allowance for doubtful
accounts receivable in the direct-to-consumer distribution business. Also, in 2006, net income included $2.6 million, or $1.6 million net of
tax, of expenses related to the expensing of stock options in accordance with Statement of Financial Accounting Standards No. 123(R),
Share-Based Payment, and $16.0 million, or $9.7 million net of tax, of dilution resulting from the McKesson acquisition. In 2005 and
2004, net income included software impairment charges of $3.5 million and $1.0 million, or $2.1 million and $0.6 million net of tax. In
2002, net income included a charge of $3.0 million, or $1.8 million net of tax, due to the cancellation of the company s contract for
mainframe computer services.

() In 2006, net income included a $11.4 million loss on the early extinguishment of debt, or $7.0 million net of tax.

Item 7. Management s Discussion and Analysis of Financial Condition and Results of Operations

2006 Financial Results

Overview. In 2006, O&M earned net income of $48.8 million, or $1.20 per diluted common share, compared with $64.4 million, or $1.61 per
diluted common share in 2005, and $60.5 million, or $1.53 per diluted common share in 2004. The 24% decrease in net income from 2005 to
2006 resulted from a 12% decrease in
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operating earnings, primarily due to pre-tax charges of $9.3 million to increase the allowance for doubtful accounts receivable in the
direct-to-consumer supply business and the expensing of $2.6 million of equity-based compensation associated with the adoption of Statement
of Financial Accounting Standards No. (SFAS) 123(R), Share-Based Payment, in 2006. Also in 2006, operating earnings were negatively
affected by dilution of $16.0 million related to the acquisition of the acute-care distribution business of McKesson Medical-Surgical Inc.
Dilution, as defined by the company, represents the pre-tax net loss from the acquired acute-care business. The decrease in operating earnings
was partially offset by strong revenue growth and success in controlling acute-care operating expenses. The increase in operating earnings from
2004 to 2005 was driven by revenue growth and success in controlling operating expenses, partially offset by lower contributions from alternate
source purchasing and supplier incentives, as well as software impairment charges in 2005 and 2004. The decrease in net income from 2005 to
2006 was also affected by a second quarter pre-tax charge of $11.4 million related to the early retirement of debt, as the company refinanced
$200 million in debt, and an increase in financing costs due to the funding of the acquisition of the acute-care distribution business of McKesson
Medical-Surgical Inc. and the resultant working capital requirements. The decrease in net income was partially offset by a lower effective tax
rate. The 6% increase in net income from 2004 to 2005 resulted from a 7% increase in operating earnings, enhanced by reduced financing costs
as a result of increased cash generated by operations, partially offset by a higher effective tax rate.

Acquisitions. Effective September 30, 2006, the company acquired certain assets of the acute-care medical and surgical supply distribution
business of McKesson Medical-Surgical Inc., a subsidiary of McKesson Corporation. The adjusted purchase price was approximately $168.6
million, including transaction costs. The acquisition included inventory estimated at $122.5 million, acute-care customer relationships, certain
fixed assets, and the assumption of facility leases. The acquisition was financed with borrowings under the company s revolving credit facility
and cash on-hand. In connection with the acquisition, the company recorded $3.6 million of estimated involuntary termination and lease exit
COsts.

The company entered the direct-to-consumer (DTC) supply business on January 31, 2005, with the acquisition of Access Diabetic Supply, LLC
(Access), a DTC distributor of diabetic supplies and products for certain other chronic diseases, for approximately $58.8 million, including
transaction costs. Since January 2003, the company has acquired either the stock or certain assets of seven DTC distributors for a total of $22.7
million. The assets acquired consist primarily of customer relationships. The DTC distribution business experiences significantly higher gross
margins and selling, general and administrative (SG&A) expenses as a percent of revenue than the company s acute-care supply distribution
business. DTC revenue was $92.5 million in 2006, up from $59.2 million in 2005. The increase was a result of growth in the number of
customers resulting from acquisitions and advertising. Operating losses for the DTC business were $9.6 million 2006, while in 2005, operating
earnings were $5.9 million. Operating results in 2006 were negatively affected by the $9.3 million increase in the allowance for doubtful
accounts receivable, an increase in SG&A expenses, and a $6.5 million increase in amortization expense resulting from acquired customer
relationships and direct-response advertising. The increase in the allowance for doubtful accounts receivable recorded in 2006 resulted primarily
from issues associated with the rapid growth in this business, creating pressure on existing systems and processes. The company is taking steps
to ensure processes and systems are adequate to support existing operations, as well as future growth.

Also in 2005, O&M acquired certain assets of Cyrus Medical Systems, Inc. and Perigon, LLC, two small software companies, to broaden the
technology portfolio of OMSolutionsS™M, for a total of $4.9 million in cash.

In 2004, the company acquired the assets of two small companies that added strength to its OMSolutions™™ consulting and outsourcing services.
The total adjusted purchase price was $4.8 million for these acquisitions.
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Results of Operations

The following table presents highlights from the company s consolidated statements of income on a percentage of revenue basis:

Year ended December 31, 2006 2005 2004
Gross margin 10.8% 10.7% 10.2%
Selling, general and administrative expenses 8.5 7.9 7.5
Operating earnings 1.9 24 24
Net income 0.9 1.3 1.3

Revenue. Revenue increased 14.8% to $5.53 billion for 2006, from $4.82 billion in 2005. This increase included a contribution of approximately
$282 million, or approximately four-tenths of the revenue growth, from the acquisition of the acute-care distribution business of McKesson
Medical-Surgical Inc. The increase further resulted from a combination of sales to new healthcare provider customers, which accounted for
approximately one-tenth of the 2006 increase; higher sales volume to existing customers, which accounted for approximately three-tenths of the
increase in the period; and DTC distribution revenue, which grew to $92.5 million in 2006 from $59.2 million in 2005. Revenue increased 6.6%
to $4.82 billion for 2005, from $4.53 billion in 2004. This increase resulted both from higher sales volume to existing customers, as well as sales
to new customers.

Operating earnings. As a percent of revenue, operating earnings decreased to 1.9% in 2006 from 2.4% in 2005. Operating earnings in 2006
include stock option expense of $2.6 million as a result of adopting SFAS 123(R) in the first quarter of 2006. Additionally, the company
incurred pre-tax charges of $9.3 million related to the increase in the allowance for doubtful accounts receivable in the DTC business, and $16.0
million of dilution related to the acute-care distribution business acquired from McKesson Medical-Surgical Inc. The company also relocated its
corporate headquarters in 2006, resulting in costs of approximately $0.9 million.

Operating earnings in 2005 were enhanced by earnings from the DTC distribution business. However, these benefits were offset by lower
contributions from alternate source purchasing and supplier incentives, as well as a $3.5 million software impairment charge in connection with
the company s evaluation of its technology modernization alternatives. Operating earnings for 2005 also include a negative impact of
approximately $2.0 million due to hurricane-related disruption, as O&M has facilities in New Orleans and other locations in the Gulf Coast
region.

Gross margin as a percentage of revenue for 2006 increased slightly to 10.8% from 10.7% in 2005. The increase in overall gross margin resulted
primarily from the DTC distribution business, which experiences higher gross margins than the company s healthcare provider distribution
business. Gross margin from healthcare provider distribution declined by approximately 0.1% of revenue in 2006. Gross margin as a percentage
of revenue for 2005 increased to 10.7% from 10.2% in 2004. This increase also resulted primarily from DTC business, but was partially offset
by lower contributions from alternate source purchasing and supplier incentives compared to 2004, having a combined unfavorable effect on
gross margin of 0.2% of revenue.

The company values inventory for its core acute-care distribution business under the last-in, first-out (LIFO) method. Had inventory been valued
under the first-in, first-out (FIFO) method, gross margin would have been higher by 0.1% of revenue in 2006, 2005 and 2004.

SG&A expenses were 8.5% of revenue in 2006, up from 7.9% of revenue in 2005 and 7.5% of revenue in 2004. The increase resulted primarily
from the $9.3 million increase in the allowance for doubtful accounts receivable in the DTC business and expensing of stock options of $2.6
million in 2006. SG&A expenses from the DTC business, which experiences higher expenses as a percentage of revenue than the acute-care
distribution business, account for two-thirds of the increase. This includes the increase in the allowance for doubtful accounts receivable.
Approximately one-third of the increase in 2006 resulted from expenses associated with the integration of the acute-care distribution business
acquired from McKesson Medical-Surgical Inc., the largest of which are revenue-based fees paid to McKesson Medical-Surgical Inc. for
operational support during a transition
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period. Other expenses include training, transportation and storage of inventory, and costs of converting customers and their contracts to O&M s
systems. The increase from 2004 to 2005 resulted primarily from the addition of the DTC business. As a percentage of revenue, SG&A in the
healthcare provider distribution business decreased slightly from 2004 to 2005, primarily as a result of productivity improvements.

Depreciation and amortization expense increased from $19.3 million in 2005 to $28.9 million in 2006. This increase was primarily driven by an
increase in the amortization of intangibles of $4.9 million due to acquisitions, as well as an increase in amortization of direct-response
advertising costs of $2.3 million in 2006. Depreciation and amortization expense increased from $14.9 million in 2004 to $19.3 million in 2005.
This increase was driven by $4.4 million of additional amortization of intangible assets due to acquisitions, as well as $0.9 million of
amortization of direct-response advertising costs, partially offset by decreased depreciation and amortization of computer hardware and
software.

Other operating income and expense, net, was $3.7 million, $1.1 million and $2.7 million of income in 2006, 2005 and 2004, including finance
charge income of $3.2 million, $4.2 million and $4.2 million. Other operating income and expense, net, was negatively affected by software
impairment charges of $3.5 million in 2005 and $1.0 million in 2004.

Financing costs. The following table presents a summary of the company s financing costs for 2006, 2005 and 2004:

(in millions)

Year ended December 31, 2006 2005 2004

Interest expense, net $133 $119 $12.3
Discount on accounts receivable securitization 0.3
Net financing costs $133 $119 $126

Financing costs increased from 2005 to 2006 primarily due to an increase of $1.9 million in interest related to the company s usage of its
revolving credit facility. This increase was partially offset as the company realized increased interest income as a result of higher interest rates
and higher cash and cash equivalents balances than in 2005, and the company realized a decrease in interest expense due to the refinancing of
long-term debt at lower rates in April 2006. The decreases in financing costs from 2004 to 2005 resulted primarily from reductions in
outstanding financing. Financing costs in 2004 and 2005 were also favorably affected by interest income from increased cash and cash
equivalents resulting from strong operating cash flow.

Effective April 7, 2006, the company completed its offering of $200 million of 6.35% Senior Notes maturing in 2016 (Notes) and retired
substantially all of its $200 million of 8 /2% Senior Subordinated Notes due 2011 (2011 Notes). The company expects to continue to manage its
financing costs by managing working capital levels. Future financing costs will be affected primarily by changes in short-term interest rates, and
funds used for working capital requirements and for acquisitions.

Income taxes. The provision for income taxes was $29.3 million in 2006, compared with $41.2 million in 2005 and $37.1 million in 2004. The
company s effective tax rate was 37.6% in 2006, compared with 39.0% in 2005 and 38.0% in 2004. The effective rates in 2006 and 2004 were
lower than 2005 due to favorable adjustments to the company s reserve for tax liabilities for years no longer subject to audit, for resolution of
outstanding tax issues, and for other provision adjustments.

Financial Condition, Liquidity and Capital Resources

Liquidity. Largely as a result of the acquisition of the acute-care distribution business from McKesson Medical-Surgical Inc. and working capital
requirements related to the integration of the acquired business, during 2006, the company s cash and cash equivalents decreased $66.8 million to
$5.1 million at December 31, 2006. In
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2006, the company used $73.6 million of cash flow for operations, compared with cash generated of $135.4 million in 2005 and $58.7 million in
2004. Cash flows used for operations in 2006 were primarily for the build-up of accounts receivable and inventory to serve transitioning
customers related to the acquisition of the acute-care distribution business of McKesson Medical-Surgical Inc. Cash flows were positively
affected by the timing of payments for inventory. Operating cash flows in 2005 were positively affected by timing of payments for inventory
purchases, while cash flows in 2004 were negatively affected by an increase in inventory to support revenue growth and improve service levels.
Accounts receivable days sales outstanding (DSO) at December 31, 2006, were 30.5 days, compared with 26.3 and 26.5 days at December 31,
2005 and 2004. In 2006, DSO was negatively affected by the build-up of accounts receivable subsequent to the acquisition of the acute-care
distribution business of McKesson Medical-Surgical Inc. No accounts receivable were purchased in connection with the acquisition. Inventory
turnover was 8.9, 9.8 and 9.9 times in 2006, 2005 and 2004. Inventory turnover was also negatively impacted by the acquisition as inventory
levels were temporarily increased to properly serve transitioning customers.

Cash used for investing activities increased from $19.4 million in 2004 to $105.4 million in 2005 and $209.6 million in 2006. The increases
from year to year were largely due to acquisitions, as the company invested $3.3 million in 2004, $71.6 million in 2005, and $181.4 million in
2006 on acquisitions of businesses and intangible assets. Investing cash flows also included $28.0 million in 2006 and $33.8 million in 2005 of
capital expenditures, which included spending on construction of a new corporate headquarters.

The company s financing activities provided $216.3 million of cash in 2006, primarily due to borrowings from the company s revolving credit
facility, which were used to partially fund the acquisition of the acute-care distribution business from McKesson Medical-Surgical Inc. and to
fund working capital requirements during the integration of the acquired business. Proceeds provided by financing activities were partially offset
by the use of funds for the payment of dividends and the early retirement of debt.

In April 2006, the company issued $200 million of 6.35% Senior Notes maturing April 15, 2016. The net proceeds from the Notes, together with
available cash, were used to retire substantially all of the company s $200 million of 8.5% Senior Subordinated Notes. Interest on the Notes is
paid semiannually on April 15 and October 15, beginning October 15, 2006. The company received an investment grade rating of BBB- from
Fitch Ratings for the new Notes and an investment grade rating of BBB- from Standard & Poor s, consistent with its existing corporate credit
rating, and a rating of Ba2 from Moody s.

In March 2006, in anticipation of the Notes offering, the company entered into $100 million notional amount of forward contracts designated to
hedge the interest rate risk related to the pricing of the offering. These contracts were terminated in April 2006, resulting in a gain of $0.8
million that will be recognized as a reduction of interest expense, net, over the life of the Notes.

In conjunction with the Notes, the company entered into interest rate swap agreements in April 2006, under which the company pays
counterparties a variable rate based on the London Interbank Offered Rate (LIBOR), and the counterparties pay the company a fixed interest rate
of 6.35% on a notional amount of $100 million, effectively converting one-half of the Notes to variable-rate debt. These swaps were designated
as fair value hedges and were assumed to have no ineffectiveness under the provisions of SFAS No. 133, Accounting for Derivative Instruments
and Hedging Activities. The company generally enters into interest rate swaps as part of its interest rate risk management strategy. The purpose
of these swaps is to maintain the company s desired mix of fixed to floating rate financing.

On January 29, 2007, the company amended its revolving credit facility to increase the aggregate commitment amount by $100 million. In April
2006, the company amended the credit facility to extend its expiration to May 3, 2011. The credit limit of the amended facility is $350 million
and the interest rate is based on, at the company s discretion, LIBOR, the Federal Funds Rate or the Prime Rate, plus an adjustment based on the
company s leverage ratio. Under the facility, the company is charged a commitment fee of between 0.05% and 0.15% on the unused portion of
the facility, including a 0.05% reduction in the fee due to the company s
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investment grade rating. The terms of the agreement limit the amount of indebtedness that the company may incur, require the company to
maintain certain levels of net worth, leverage ratio and fixed charge coverage ratio, and restrict the ability of the company to materially alter the
character of the business through consolidation, merger, or purchase or sale of assets. At December 31, 2006, the company was in compliance
with these covenants.

The company believes its available financing sources will be sufficient to fund working capital needs and long-term strategic growth, although
this cannot be assured. At December 31, 2006, the company had $8.7 million of available credit under its revolving credit facility, which was
extended by $100 million on January 29, 2007, as noted above. Based on the company s leverage ratio at December 31, 2006, the company s
interest rate under its revolving credit facility, which is subject to adjustment quarterly, will be LIBOR plus 112.5 basis points at the next
adjustment date.

The following is a summary of the company s significant contractual obligations as of December 31, 2006:

(in millions)

Less than

Contractual obligations Total 1 year 1-3 years 4-5 years After 5 years
Long-term debt, including interest payments" $ 611.8 $ 275 $ 551 $ 2742 $ 255.0
Purchase obligations® 274.3 42.1 79.3 67.2 85.7
Operating leases® 141.2 34.5 51.2 36.0 19.5
Capital lease obligations) 6.1 2.8 2.9 0.4

Other long-term liabilities® 334 4.5 3.9 3.6 21.4
Total contractual obligations $1,066.8 $ 1114 $ 1924 $ 3814 $ 381.6

M See Note 8 to the consolidated financial statements. Debt is assumed to be held to maturity with interest paid at the stated rate.

@ See Note 16 to the consolidated financial statements.

& Other long-term liabilities include obligations for retirement plans. Expected timing of payments is based on actuarial assumptions, and
actual timing of payments could vary significantly from amounts projected. See Note 12 to the consolidated financial statements.

Capital expenditures. Capital expenditures were $28.0 million in 2006, compared to $33.8 million in 2005 and $18.2 million in 2004. The

increase in expenditures in 2005 from 2004 and relative to 2006 resulted from increased spending on the construction of a new corporate

headquarters which was completed in the first quarter of 2006.

Critical Accounting Policies

The company s consolidated financial statements and accompanying notes have been prepared in accordance with U.S. generally accepted
accounting principles. The preparation of financial statements requires management to make estimates and assumptions that affect the reported
amounts of assets and liabilities, the disclosure of contingent assets and liabilities at the date of the financial statements, and the reported
amounts of revenues and expenses during the reporting periods. The company continually evaluates the accounting policies and estimates it uses
to prepare its financial statements. Management s estimates are generally based on historical experience and various other assumptions that are
judged to be reasonable in light of the relevant facts and circumstances. Because of the uncertainty inherent in such estimates, actual results may
differ.

Critical accounting policies are defined as those policies that relate to estimates that require a company to make assumptions about matters that
are highly uncertain at the time the estimate is made and could have a material impact on the company s results due to changes in the estimate or
the use of different estimates that could reasonably have been used. Management believes its critical accounting policies and estimates include
its allowances for losses on accounts and notes receivable, inventory valuation, accounting for goodwill, capitalization of direct-response
advertising costs, and self-insurance liabilities.
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Allowances for losses on accounts and notes receivable. The company maintains valuation allowances based upon the expected collectibility of
accounts and notes receivable. The allowances include specific amounts for accounts that are likely to be uncollectible, such as customer
bankruptcies and disputed amounts, and general allowances for accounts that may become uncollectible. These allowances are estimated based
on a number of factors, including industry trends, current economic conditions, creditworthiness of customers, age of the receivables, changes in
customer payment patterns, and historical experience. At December 31, 2006, the company had accounts and notes receivable of $539.2 million,
net of allowances of $24.9 million. An unexpected bankruptcy or other adverse change in financial condition of a customer could result in
increases in these allowances, which could have a material effect on net income. The company actively manages its accounts receivable to
minimize credit risk.

Inventory valuation. In order to state inventories at the lower of LIFO cost or market, the company maintains an allowance for obsolete and
excess inventory based upon the expectation that some inventory will become obsolete and be sold for less than cost or become unsaleable
altogether. The allowance is estimated based on factors such as age of the inventory and historical trends. At December 31, 2006, the company
had inventory of $666.5 million, net of an allowance of $2.4 million. Changes in product specifications, customer product preferences or the loss
of a customer could result in unanticipated impairment in net realizable value that may have a material impact on cost of goods sold, gross
margin, and net income. The company actively manages its inventory levels to minimize the risk of loss and has consistently achieved a high
level of inventory turnover.

Goodwill. The company performs an impairment test of its goodwill based on its reporting units as defined in Statement of Financial Accounting
Standards No. (SFAS) 142, Goodwill and Other Intangible Assets, on an annual basis. In performing the impairment test, the company
determines the fair value of its reporting units using valuation techniques which can include multiples of the units earnings before interest, taxes,
depreciation and amortization (EBITDA), present value of expected cash flows, and quoted market prices. The EBITDA multiples are based on
an analysis of current market capitalizations and recent acquisition prices of similar companies. The fair value of each reporting unit is then
compared to its carrying value to determine potential impairment. The company s goodwill totaled $259.7 million at December 31, 2006.

The impairment review required by SFAS 142 requires the extensive use of accounting judgment and financial estimates. The application of
alternative assumptions, such as different discount rates or EBITDA multiples, or the testing for impairment at a different level of organization
or on a different organization structure, could produce materially different results.

Direct-response advertising costs. Beginning with the acquisition of Access on January 31, 2005, the company defers those costs of
direct-response advertising of its DTC diabetic supplies that meet the capitalization requirements of American Institute of Certified Public
Accountants Statement of Position 93-7, Reporting on Advertising Costs. The company currently amortizes these costs over a four-year period

on an accelerated basis. The company s ability to realize the value of these assets is evaluated periodically by comparing the carrying amounts of
the assets to the future net revenues expected to result from sales to customers obtained through the advertising. At December 31, 2006, deferred
direct-response advertising costs of $9.8 million, net of accumulated amortization of $4.1 million, were included in other assets, net, on the
consolidated balance sheet.

The ability to capitalize direct-response advertising costs depends on the continued success of campaigns to generate future net revenues. The
company estimates the future net revenues expected to result from sales to customers obtained through its advertising based on its past
experience with similar campaigns. An adverse change in the ability of the company s direct-response advertising efforts to generate adequate
future net revenues could result in an impairment of previously capitalized costs and cause future costs to be expensed as incurred.

Self-insurance liabilities. The company is self-insured for most employee healthcare, workers compensation and automobile liability costs. The
company estimates its liabilities for healthcare costs using
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current and historical claims data. Liabilities for workers compensation and automobile liability claims are estimated using historical claims data
and loss development factors provided by outside actuaries. If the underlying facts and circumstances of existing claims change or historical
trends are not indicative of future trends, then the company may be required to record additional expense or reductions to expense that could be
material to the company s financial condition and results of operations. Self-insurance liabilities recorded in the company s consolidated balance
sheet for employee healthcare, workers compensation and automobile liability costs totaled $9.3 million at December 31, 2006.

Recent Accounting Pronouncements

In September 2006, the Financial Accounting Standards Board ( FASB ) issued SFAS 157, Fair Value Measurement. SFAS 157 defines fair
value, establishes a framework for measuring fair value in generally accepted accounting principles, and expands disclosures about fair value
measurements. This Statement does not require any new fair value measurements. SFAS 157 is effective for fiscal years beginning after
November 15, 2007, and interim periods within those fiscal years. The company is currently assessing the impact of SFAS 157 on its financial
statements; however, management does not expect adoption of this standard to have a material effect on the company s financial position or
results of operations.

In June 2006, the FASB issued Interpretation ( FIN ) No. 48, Accounting for Uncertainty in Income Taxes an interpretation of FASB Statement
No. 109, which is effective for fiscal years beginning after December 15, 2006. This interpretation clarifies the accounting for uncertainty in
income taxes recognized in the financial statements in accordance with SFAS 109. This interpretation prescribes a recognition threshold and
measurement attribute for the financial statement recognition and measurement of a tax position taken or expected to be taken in a tax return.

The company has evaluated the impact of this interpretation and does not expect adoption of this interpretation to have a material effect on the
company s financial position or results of operations.

Forward-Looking Statements

Certain statements in this discussion constitute forward-looking statements within the meaning of the Private Securities Litigation Reform Act of
1995. Although O&M believes its expectations with respect to the forward-looking statements are based upon reasonable assumptions within the
bounds of its knowledge of its business and operations, all forward-looking statements involve risks and uncertainties and, as a result, actual

results could differ materially from those projected, anticipated or implied by these statements. Such forward-looking statements involve known
and unknown risks, including, but not limited to:

general economic and business conditions;

the ability of the company to implement its strategic initiatives;

dependence on sales to certain customers;

the ability of customers to meet financial commitments due to the company;

the ability to retain existing customers and the success of marketing and other programs in attracting new customers;

dependence on suppliers;

the ability to adapt to changes in product pricing and other terms of purchase by suppliers of product;
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changes in manufacturer preferences between direct sales and wholesale distribution;

competition;

changing trends in customer profiles and ordering patterns;

the ability of the company to meet customer demand for additional value-added services;

the availability of supplier incentives;
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access to special inventory buying opportunities;

the ability of business partners to perform their contractual responsibilities;

the ability to manage operating expenses;

the effect of higher fuel prices on delivery costs;

the ability of the company to manage financing costs and interest rate risk;

the risk that a decline in business volume or profitability could result in an impairment of goodwill;

the ability to timely or adequately respond to technological advances in the medical supply industry;

the ability to successfully identify, manage or integrate acquisitions;

the costs associated with and outcome of outstanding and any future litigation, including product and professional liability claims;

the outcome of outstanding tax contingencies;

the ability to manage reimbursements from Medicare, Medicaid, private healthcare insurers and individual customers;

changes in government regulations, including healthcare laws and regulations; and

changes in reimbursement guidelines of Medicare and Medicaid and/or reimbursement practices of private healthcare insurers.
As a result of these and other factors, no assurance can be given as to the company s future results. The company is under no obligation to update
or revise any forward-looking statements, whether as a result of new information, future results or otherwise.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

O&M provides credit, in the normal course of business, to its customers. The company performs ongoing credit evaluations of its customers and
maintains reserves for credit losses.

The company has $200 million of outstanding fixed-rate debt maturing in 2016. O&M uses interest rate swaps to modify the company s balance
of fixed and variable rate financing, thus hedging its interest rate risk. The company is exposed to certain losses in the event of nonperformance
by the counterparties to these swap agreements. However, O&M believes its exposure is not significant and, since the counterparties are
investment grade financial institutions, nonperformance is not anticipated.

The company is exposed to market risk from changes in interest rates related to its interest rate swaps and revolving credit facility. As of
December 31, 2006, the company had $100 million of interest rate swaps under which the company pays counterparties a variable rate based on
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LIBOR and the counterparties pay the company a fixed interest rate of 6.35% on a notional amount of $100 million. A hypothetical increase in
interest rates of 100 basis points would result in a potential reduction in future pre-tax earnings of approximately $1.0 million per year in
connection with the swaps. The company had $229.1 million of outstanding borrowings under its revolving credit facility at December 31, 2006.
A hypothetical increase in interest rates of 100 basis points would result in a potential reduction in future pre-tax earnings of approximately $0.1
million per year for every $10 million of outstanding borrowings under the revolving credit facility.

Item 8. Financial Statements and Supplementary Data

See Item 15, Exhibits and Financial Statement Schedules.
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
None.

Item 9A. Controls and Procedures

The company carried out an evaluation, with the participation of the company s management, including its Chief Executive Officer and Chief
Financial Officer, of the effectiveness of the company s disclosure controls and procedures (pursuant to Rule 13a-15(e) under the Securities
Exchange Act of 1934) as of the end of the period covered by this report. Based upon that evaluation, the Chief Executive Officer and Chief
Financial Officer concluded that the company s disclosure controls and procedures are effective in timely alerting them to material information
relating to the company required to be included in the company s periodic SEC filings. There has been no change in the company s internal
controls over financial reporting during the quarter ended December 31, 2006, that has materially affected, or is reasonably likely to materially
affect, the company s internal control over financial reporting.

Item 9B. Other Information

Not applicable.
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Management s Report on Internal Control over Financial Reporting

Management is responsible for establishing and maintaining adequate internal control over financial reporting, as such term is defined in
Exchange Act Rules 13a-15(f). Under the supervision and with the participation of management, including the company s principal executive
officer and principal financial officer, we conducted an evaluation of the effectiveness of our internal control over financial reporting based on
the framework in Internal Control Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission
(COSO). Based on our evaluation under the COSO framework, management concluded that the company s internal control over financial
reporting was effective as of December 31, 2006. Management s assessment of the effectiveness of internal control over financial reporting as of
December 31, 2006, has been audited by KPMG LLP, an independent registered public accounting firm, as stated in their report which is
included in this annual report.

The company acquired the acute-care medical and surgical supply distribution business of McKesson Medical-Surgical Inc. effective
September 30, 2006. The company excluded the acquired business from its assessment of and conclusion on the effectiveness of its internal
control over financial reporting. During 2006, the acquired business contributed approximately $282 million, or 5% of the company s total
revenues and, at December 31, 2006, comprised approximately $310 million of assets, or 18% of the company s total assets.

Craig R. Smith
President & Chief Executive Officer

Jeffrey Kaczka
Senior Vice President & Chief Financial Officer
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Report of Independent Registered Public Accounting Firm
The Board of Directors and Shareholders
Owens & Minor, Inc.:

We have audited management s assessment, included in the accompanying Management s Report on Internal Control over Financial Reporting,
that Owens & Minor, Inc. (the Company) maintained effective internal control over financial reporting as of December 31, 2006, based on
criteria established in Internal Control Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO). The Company s management is responsible for maintaining effective internal control over financial reporting and for its
assessment of the effectiveness of internal control over financial reporting. Our responsibility is to express an opinion on management s
assessment and an opinion on the effectiveness of the Company s internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards
require that we plan and perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting was
maintained in all material respects. Our audit included obtaining an understanding of internal control over financial reporting, evaluating
management s assessment, testing and evaluating the design and operating effectiveness of internal control, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A
company s internal control over financial reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in
reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable assurance
that transactions are recorded as necessary to permit preparation of financial statements in accordance with generally accepted accounting
principles, and that receipts and expenditures of the company are being made only in accordance with authorizations of management and
directors of the company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any
evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that
the degree of compliance with the policies or procedures may deteriorate.

In our opinion, management s assessment that the Company maintained effective internal control over financial reporting as of December 31,
2006, is fairly stated, in all material respects, based on criteria established in Internal Control Integrated Framework issued by COSO. Also, in
our opinion, the Company maintained, in all material respects, effective internal control over financial reporting as of December 31, 2006, based
on criteria established in Internal Control Integrated Framework issued by COSO.

In conducting their evaluation of the effectiveness of internal control over financial reporting, the Company did not include the internal controls
of the acute care medical and surgical supply distribution business of McKesson Medical-Surgical Inc. (McKesson), which the Company
acquired on September 30, 2006. The acquired entity constituted approximately 18% of the total consolidated assets of the Company as of
December 31, 2006 and 5% of total consolidated revenues of the Company for the year then ended. Refer to Note 2 to the consolidated financial
statements for a further discussion of the acquisition and its impact on the Company s consolidated financial statements. Our audit of internal
control over financial reporting of the Company also excluded an evaluation of the internal control over financial reporting of McKesson.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the consolidated
balance sheets of the Company as of December 31, 2006 and 2005, and the related consolidated statements of income, changes in shareholders
equity and cash flows for each of the years in the three-year period ended December 31, 2006, and our report dated February 26, 2007 expressed
an unqualified opinion on those consolidated financial statements.

Richmond, Virginia

February 26, 2007
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Part 111
Items 10-14.

Information required by Items 10-14 can be found under Corporate Officers on page 15 of the Annual Report (or at the end of the electronic
filing of this Form 10-K) and the registrant s 2007 Proxy Statement pursuant to instructions (1) and G(3) of the General Instructions to Form
10-K.

Because the company s common stock is listed on the New York Stock Exchange ( NYSE ), the company s chief executive officer is required to
make, and he has made, an annual certification to the NYSE stating that he was not aware of any violation by the company of the corporate
governance listing standards of the NYSE. The company s chief executive officer made his annual certification to that effect to the NYSE as of
May 15, 2006. In addition, the company has filed, as exhibits to this Annual Report on Form 10-K, the certifications of its principal executive
officer and principal financial officer required under Sections 906 and 302 of the Sarbanes-Oxley Act of 2002 to be filed with the Securities and
Exchange Commission regarding the quality of the company s public disclosure.
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Part IV
Item 15. Exhibits and Financial Statement Schedules

a) The following documents are filed as part of this report:

Consolidated Statements of Income for the Years Ended December 31. 2006. 2005 and 2004

Consolidated Balance Sheets as of December 31. 2006 and 2005

Consolidated Statements of Cash Flows for the Years Ended December 31. 2006. 2005 and 2004

Consolidated Statements of Changes in Shareholders Equity for the Years Ended December 31. 2006. 2005 and 2004
Notes to Consolidated Financial Statements

Report of Independent Registered Public Accounting Firm

Quarterly Financial Information
b) Exhibits:

See Index to Exhibits on page 54.
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OWENS & MINOR, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF INCOME

(in thousands, except per share data)

Year ended December 31,
Revenue
Cost of revenue

Gross margin

Selling, general and administrative expenses
Depreciation and amortization

Other operating income and expense, net

Operating earnings

Interest expense, net

Discount on accounts receivable securitization
Loss on early extinguishment of debt

Income before income taxes
Income tax provision

Net income

Net income per common share basic
Net income per common share diluted
Cash dividends per common share

$

@ L PH

2006
5,533,736
4,936,940

596,796

468,789
28,933
(3,690)

102,764
13,273

11,411

78,080
29,328

48,752

1.22
1.20
0.60

See accompanying notes to consolidated financial statements.
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2005
$4,822,414
4,306,302

516,112

380,506
19,252
(1,078)

117,432
11,858

105,574
41,154

$ 64,420

1.63
1.61
0.52

&hPHPH

2004
$ 4,525,105
4,061,806

463,299

340,985
14,884
(2,699)

110,129
12,258
261

97,610
37,110

$ 60,500

1.55
1.53
0.44

&hPHPH
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(in thousands, except per share data)

December 31,

Assets

Current assets

Cash and cash equivalents
Accounts and notes receivable, net
Merchandise inventories

Deferred income taxes

Other current assets

Total current assets
Property and equipment, net
Goodwill, net

Intangible assets, net
Deferred income taxes
Other assets, net

Total assets

Liabilities and shareholders equity
Current liabilities

Accounts payable

Accrued payroll and related liabilities
Deferred income taxes

Other accrued liabilities

Total current liabilities
Long-term debt
Deferred income taxes
Other liabilities

Total liabilities

Shareholders equity

OWENS & MINOR, INC. AND SUBSIDIARIES

CONSOLIDATED BALANCE SHEETS

Preferred stock, par value $100 per share; authorized 10,000 shares
Series A; Participating Cumulative Preferred Stock; none issued

Common stock, par value $2 per share; authorized 200,000 shares; issued and outstanding 40,257 shares and

39,890 shares

Paid-in capital

Retained earnings

Accumulated other comprehensive loss

Total shareholders equity

Commitments and contingencies

Total liabilities and shareholders equity

Table of Contents

See accompanying notes to consolidated financial statements.

2006

$ 5,090
539,178
666,527

10,065
45,910

1,266,770
70,853
259,670
52,763

35,694

$ 1,685,750

$ 542,552
13,472
47,606
66,873

670,503
433,133
2,472
32,188

1,138,296

80,515
143,557
332,013

(8,631)

547,454

$ 1,685,750

2005

$ 71,897
353,102
439,887

29,666

894,552
51,942
242,620
18,383
170
32,183

$ 1,239,850

$ 387,833
12,701
30,441
57,893

488,868
204,418

34,566

727,852

79,781
133,653
307,353

(8,789)

511,998

$ 1,239,850
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OWENS & MINOR, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CASH FLOWS

(in thousands)

Year ended December 31,
Operating activities
Net income

Adjustments to reconcile net income to cash provided by (used for) operating activities:

Depreciation and amortization

Deferred income taxes

Loss on early extinguishment of debt

Provision for LIFO reserve

Stock-based compensation expense

Provision for losses on accounts and notes receivable
Deferred direct-response advertising costs

Changes in operating assets and liabilities:

Accounts and notes receivable

Merchandise inventories

Accounts payable

Net change in other current assets and current liabilities
Other assets

Other liabilities

Other, net

Cash provided by (used for) operating activities

Investing activities

Additions to property and equipment
Additions to computer software
Acquisition of intangible assets

Net cash paid for acquisitions of businesses
Proceeds from sale of land

Other, net

Cash used for investing activities

Financing activities

Net proceeds of issuance of long-term debt

Repayment of long-term debt

Cash dividends paid

Net proceeds from revolving credit facility

Proceeds from exercise of stock options

Excess tax benefits related to stock-based compensation
Increase in drafts payable

Other, net

Cash provided by (used for) financing activities

Table of Contents

2006
48,752

28,933
9,640
11,411
3,944
5,263
23,452
(9,285)

(209,011)
(107,965)
137,843
(16,126)

106
(170)
367)

(73,580)

(21,948)
(6,050)
(10,735)
(170,680)

(144)

(209,557)

198,054
(210,459)
(24,092)
229,100
4,317
1,632
16,500
1,278

216,330

2005
$ 64,420

19,252
(3,930)

6,574

2,186

6,960
(4,594)

(6,316)

(9,896)

45,200
7,641
1,229
2,037
4,611

135,374

(30,166)
(3.641)
(6,201)

(65,448)

65

(105,391)

(20,713)
4,315

2,823
(307)

(13,882)

2004
$ 60,500

14,884
9,047

3,840
1,311
1,155

7,656
(55,247)
8,076
1,046
1,478
1,906
3,002

58,654

(13,253)
(4,941)

(3,288)

1,820
312

(19,350)

(17,322)
5,263

13,500
(1,284)

157
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Net increase (decrease) in cash and cash equivalents (66,807)
Cash and cash equivalents at beginning of year 71,897
Cash and cash equivalents at end of year $ 5,090

See accompanying notes to consolidated financial statements.
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16,101
55,796

$ 71,897

39,461
16,335

$ 55,796
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(in thousands)

Balance December 31, 2003
Net income
Other comprehensive loss:

OWENS & MINOR, INC. AND SUBSIDIARIES

Common

Shares

Outstanding
38,979

Minimum pension liability adjustment, net of $1,368 tax

benefit

Comprehensive income

Issuance of restricted stock, net of forfeitures
Amortization of unearned compensation

Cash dividends

83

Exercise of stock options, including tax benefits of $3,094 490

Other

Balance December 31, 2004
Net income
Other comprehensive income:

(33)

39,519

Minimum pension liability adjustment, net of $169 tax

expense

Comprehensive income

Issuance of restricted stock, net of forfeitures
Amortization of unearned compensation

Cash dividends

87

Exercise of stock options, including tax benefits of $2,554 329

Other

Balance December 31, 2005
Net income
Other comprehensive income:

(45)

39,890

Minimum pension liability adjustment, net of $196 tax

benefit

Cash flow hedge activity, net of $296 tax expense

Comprehensive income

Issuance of restricted stock, net of forfeitures
Amortization of unearned compensation
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Common

Stock
$ 77,958

166

980
(66)

79,038

174

658
(89

79,781

253

Paid-In

Capital
$118,843

(166)
1,312

1,377
(741)

126,625

(174)
2,189

6,211
(1,198)

133,653

(253)

CONSOLIDATED STATEMENTS OF CHANGES IN SHAREHOLDERS EQUITY

Accumulated
Other
Retained Comprehensive
Earnings Loss
$ 220,468 $ (6,914)
60,500
(2,139)
(17,322)
263,646 (9,053)
64,420
264
(20,713)
307,353 (8,789)
48,752
(305)
463

Total
Shareholders

Equity
$ 410,355
60,500

(2,139)

58,361

1,312
(17,322)

8,357
(807)

460,256
64,420

264

64,684

2,189
(20,713)

6,869
(1,287)

511,998
48,752

(305)
463

48,910
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